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Trade lias Die Way at sions 
Today; Sunday Attendance Sets Record 


CROWDS OF FIRST TWO DAYS 


eT New Car Sales 


Exceed November; Decline | 
From Year Ago Is Reduced 


INDUSTRIAL SITUATION 
IN INDIANA IMPROVES 


Indianapolis, Jan. 26.—Industrial 


and employment conditions through- ‘Sales Forces Working at High Pressure; 


Returns From Forty States and D. C. Show Upturn, out the state of Indiana assumed 
In Contrast to Usual Seasonal Drop; 


Off 34% From 1929 


"W YORK, Jan. 


N* 


over 


in the final month of the year, 


registration returns from forty 
— 


Columbia. 

These states show a total of 64,773, 
as compared with 62,959 for the 
same states in the preceding month | 
and 97,985 in December, 1929. Tne 
gain over November was 2.9 per 
cent, and ithe decline from the 


cent. .’ 
The falling off of 34 per cent. | 


(Continued on Page 2) 


100 FEDERAL TRUCK 
DEALERS TO ATTEND 
SHOW LUNCHEON TODAY 


Chicago, Jan. 26.—About 100 Fed- 
eral truck dealers are expected in 
Chicago tomorrow for the annual 
meeting and dinner at the Stevens | 
Hotel in connection with the Chi- 
cago automobile show. A good pro- 
portion of them are already on 


corresponding month of 1929 was 34 | e 





{ 
(Continued on | Page 2) 


26.—Retail sales 


continue to advance. 


states and the District of 


AUTOMOTIVE ORDERS 
BRING STEEL PLANTS 


Youngstown, O., Jan. 26.—Youngs- 


town district steel plant operations, 
helped in part by bookings for auto- | 


of new passenger cars 
in the United States in December, 1930, showed a gain 


r November, in contrast to the usual seasonal down trend | 
according to the complete 


10.49% CAPACITY sx 


a brighter prospect as the month 


|}of January drew near the end, ac- | 
cording to the weekly survey con- | 


ducted by the Indianapolis Daily 


Times. 

One of the most encouraging 
pieces of news so far as the auto- 
motive industry was concerned ema- 
nated from the manufacturing cen- 
ter of Muncie, where it was re- 
ported an increase in employment 
at the Warner Gear Company put 
into effect this month had brought 


that manufacturer's working person- 
above 


nel to a point 18 per cent. 
the previous high level. 


Eighteen 


declared by factory officials to be 
|60 per cent. more than that for the 


mobile steels, this week advanced 1 | 


per cent. to a level of 49 per cent. | 
of capacity, the fifth advance in as 
|} many weeks. 
|was an increase 


The chief development 


plants of Republic Steel Corpora- 
tion, one of the largest manufactur- 


ers of light steel. 


Sentiment in the industry 
distinctly improved, and manufac- 


in operations in| 


is } 


(Continued on Page 10) 


DIAMOND T DEALERS 
AT CHICAGO SHOW 


turers believe that operations will} 


The leading | 
executive of one district company | 
largely dependent 
plants as outlets 


for its products, | 


(Continued | on Page 10) 


Hanch Sees Easier Bank 


Credit to 


‘HICAGO, Jan 26.—C. C. Hanch, | 
general manager of the National | 
Association of Finance Companies, | 
does not look for a furtherance in 
1931 of the tendency of last year, | 
whereby finance companies took | 
over considerably more than their | 
usual proportion of automobile time | 
paper. In an interview today with | 
a representative of Automotive Daily | 
News he expressed himself as fol- 
lows:— 

“In 1930 we witnessed a great in-| 
crease in the proportion of automo- 
bile sales paper handled by the| 
finance companies. By the same| 
token both the dealer and banker | 
groups handled less than their nor- 
mal ratio of such paper. 


(Continued on Page 2) 


Dealers in 731 


WHERE TO GET 
AUTOMOTIVE DAILY 
NEWS DURING 
THE SHOW 


Show issues to the 
trade visitors in Chicago 
are free and may be ob- 
tained from your hotel 
news stand, Space No. 1, 
Gallery, at the show, in 
the press room at the 


Chicago, Jan, 26.—Dealers in Dia- 
| mond T trucks from many parts of 


on automobile |the country have begun to arrive | 


here to view the new models and 
| participate in a series of “open| 
| house” days, starting today and con- 
| tinuing throughout automobile show 
| week at the company’s branch, 933 
| West Washington Boulevard. 

| The elaborate exhibit is headed 
by two brand new offerings, 


invasion by Diamond T for 
first time into the low-priced field, 
|} and the model 750, a vehicle of four 
|tons capacity. Just how prominently 
| the one-ton type is featured may 


(Continued on Page 10) 


= TODAY 


Sparks from Detroit 

Spurt in dealer sales reported 
Dallas area.. 

Shows spur new car sales in 
Newark 

Editorial: “The Last 
Frontier” 

Calendar of Coming 


in 


AS PRODUCTION JUMPS 


hundred men are now 
mployed in the twe Warner plants 

Muncie, and this division of the 
Borg-Warner Corporation was said 
to be running steadily. Employment, 
as represented by this figure, was 


the | 


one-ton model 216, which marks the | 
the | 


IN EXCESS OF LAST. YEAR 


Factory 


Chiefs Report Heavy Sales 
At N. Y. Show 


HICAGO, Jan. 26.—Atten 


dance at the Sunday sessions 


of the National Automobile Show at the Coliseum here 
yesterday was considerably heavier than on Saturday and in 


excess of the attendance on Sunday last year. 


Crowds began 


arriving early in the day and maintained a steady pace until 


MILLER COMMENDS 
UNIFORM TIME FOR 
NEW CAR OFFERINGS 


Toledo, Jan, 26.—Commendation | 
of the recent action of the National | 
Automobile Chamber of Commerce, 
wherein the manufacturers commit- 
tee signified its willingness to con- 


fine all model changes to the last | 


‘DURANT STEPPING 


two months of the year, and thus/| 


eliminate one of the great curses of | 
the automobile industry, was one of | 


‘the important utterances of Presi- 
‘den 


GUESTS OF COMPANY 


t L. A. Miller of Willys-Overland 
Company tonight in a radio broad- 
cast over a special Look-up through 
Station WLW Cincinnati, WMAQ | 
wre and WSPD Toledo. 

In addition to his discussion of a | 
eal time for model changes in the} 
closing months of each year, 5 i 
Miller, who is recognized as one a 
the leaders of a great industry, 
briefly discussed the economic im- | 


(C ontinued on Page 10) 


—®the closing hours. 
| So far as the trade itself is con- 
| cerned, the automobile show really, 


| started today. The first two days 
were practically monopolized by the 
| pu ublic, but with factory officials be- 
pinmions to arrive today in ‘arses 
numbers to meet with their dealers, 
all are getting set for vigorous sales 
drives in 1931. 

From now until Thursday associa<- 
tion and factory meetings are hold- 


(Continued on Page 10) 


PRODUCTION UP 
FOR FEBRUARY 


Chicago, 26.—S. W. Alger, 
general manager of the Durant 
Motor Company, arriving here for 
the show, stated today that factory 
productiog is being stepped up for 
February and will be doubled in 
March. The company, he said, feels 
that this decision has been made 


Jan. 


(Continued on Page 10) 
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Buick Not to Offer New 
Line This Summer---Strong 


FLENt, Mich., Jan. 26.—The pres- | 

ent line of 1931 Buick Straight | 
Eights will not be replaced by new | 
models this summer, according to 
announcement made today by E. T. 
Strong, president of the Buick Mo- 
tor Company. 

Mr. Strong said today for many 
years it had been the custom of the 
Buick Motor Company to make an- 
nouncements in connection 
new models on August 1 of every 
year. However, the 1921 Buick line 
of straight eights equipped with} 


| Buick 


with | ber 


beyond the usual announcement 
date. 

“In planning the 1931 series of 
straight eights,” said Mr. 
Strong, “we had very definitely in 
mind this plan which appears to 
meet with favor on the part of our 
dealers and the public and would 
appear to be favorably considered 
by all manufacturers as evidenced 


| by the strong suggestion advanced 
by the National Automobile Cham- 


of Commerce, cf which the 
| Buick Motor Company is a member, 
for uniformity of announcement. 
The National Automobile Chamber 


Events 
Truck outlook in N. Y.-Pa. 
sector best in many years .. 
Engineering news 


show or at your own 
booth or dealer meeting. 
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syncro-mesh transmission has met | of Commerce plan is that all its 
with such spontaneous approval of | members announce their cars during 
the motoring public that it has beem/| the last months of each calendar 
decided to continue the present line! year.’ 


FOR SHOW VISITORS—Automotive Daily News: Editorial and Advertising Offices in Chicago, 333 


North Michigan Ave. 


Telephone, Central 5936 





Every 
Manufacturer 


Should 
Take 


Advantage 
Of This 


During 1931 Automotive 
Daily News offers adver- 
tisers about 500,000 added 
distribution for which no 
charge is made. These dis: 
tributions are made to vari- 
ous groups in the industry 
such as fleet owners, bus 
operators, etc., and also in- 
cludes extra copies supplied 
to those attending various 
engineering and other so- 
ciety meetings. 


The regular ABC circu- 
lation of this publication 
covers factory officials, dis- 
tributors and dealers in 


$ 
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HANCH SEES EASIER 
CREDIT THIS YEAR 


(Continued from Page 1) 


| 


“Although some automotive deal- 
ers take care of their own financing 
requirements and banks handle a 
certain amount of it, the great bulk 
of the time paper volume is placed 
|through finance companies. This 
tendency will, of course, continue, 
but I do not look for the finance 
companies to carry a greater pro- 
portion of time paper in 1931 than 
they did last year. 

“The sharp increase in 1930 over 
the normal percentage handled by 
finance companies was due partly to 
| the banks becoming afraid of con- 
ditions in the automobile industry 
and partly to their general policy of 
tightening up on credit require- 
ments in making loans. Now that 
the automobile industry is coming 
back, these same bankers will be 
easier on dealers. As a consequence, 
the bankers and dealers will take 
back some of the business lost to the 
finance companies, but not all, and 
|} I do not look for a full return to 
| pre-1930 conditions. 


actually out imploring the finance 
companies to borrow more money 
from them. They have seen that 
these companies went through the 
depression in excellent shape, and | 
|} are Satisfied with the management 
| of the finance companies, along with 
| their able handling of automobile | 
| paper and their knowledge of how 





“We find that the banks are now, York, Tennessee and Texas. 


| States show the 


|ago. Most of this type of business, 
| he added, is handled direct between 


the manufacturers and their banks 
rather than through finance com- 
panies. 


DECEMBER NEW CAR 


SALES TOP NOVEMBER | 


(Continued from Page 1) 


in December from the correspond- 
ing month of 1929 compared with | 
a drop of 48 per cent. in Novem- 
ber, 1930, from November, 1929, and 


|45 per cent. in October, 1930, from | 


October, 1929. This narrowing in 
the rate of decline from 1929 was | 
due in part to the fact that Chev- | 
rolet brought cut its new models 
in November of last year instead of | 
waiting until January as usual. | 
While the Chevrolet was intro- | 
duced in November the supply was 
not great enough for the demand, 
and it was not until December that 
the full effect of buying of the new 
models was felt. 

The eight states from which reg- 
istration statistics for December are | 
missing are California, Iowa, Ken- 
tucky, Louisiana, Mississippi, New 

If the total returns from all! 

Same gain over 
November as the (first forty and 
the District of Columbia, retail sales 
for the month were approximately 
95,700. This would compare with 
138.782 in the final month of 1929, 
a decline of 31 per cent. 


Less Looking 
o a2 

More Buying 

Looking Ahead 


Pioneers 


* 


* 


Chris Sinsabaugh— Detroit Editor 


ROM what can be judged by reports now at hand, the at- 
tendance at the Chicago show is running on about the 
same level as at other exhibitions of the sort which have been 
held since the first of the year. 
true, but they are buyers instead of mere sightseers, so the 
industry can well stand the drop in attendance, seeing that 
| it is selling more cars than before and getting together bigger 
prospect lists. 


The crowds are smaller, it is 


* * 


As indicative of this particular trend, we have the 
thumbnail report made by B. G. Koether, who toastmasted 
at the General Motors’ dealers luncheon, who told us of the 
results of G. M.’s Astor Hotel show in New York. 
| ported that while the attendance there had slumped 18 per 


He re- 


vehicles and high-grade job- 
bers of shop equipment, 
parts and accessories. 


Write for Details 


Automotive Baily News 


H. A. TARANTOUS, Bus. Mgr. 
Graybar Building, New York City 
WESTERN OFFICE 


Willard R. Cotton, Mgr. 
333 No. Michigen Ave. 


cent. from a year ago, there had been a 41 per cent. increase 
DURANT APPOINTS in the number of prospects and a 50 per cent. increase in the 
R. K. JACK IN CHARGE /number of cars actually sold. From what I have heard about 
ENGINEERING DEPT. other shows, this ratio seems to apply every place—more 
: = buyers and fewer sightseers, a mighty healthy sign. 
* - 


to work effectively with motor car 
| dealers along lines of efficiency and 
| profit. 
“It is hoped that this more favor- 
| able action of the banks will lead | 
to the Federal Reserve Board admit- | ‘ 
; : , | Lansing, Mich., Jan. 26.—Robert 1 . \ 
|ting finance company paper to). Seek, peembanie as an automo-| } - Was at this same General Motors luncheon that R. H. 
je pn on the recent action | tive engineer for more than twenty- | Grant, vice-president, predicted that the automobile in- 


f the Bullard Company of Bridge- | five years, has been named new/ dustry will be the first to get back to normalcy; that 1931, 


0 

. : : thi i . ¥ I ‘ of ° ° ° ° 

on = te ‘amen was Se Se Sas, Hal W. in ae | while it will not be a boom year, yet will reward those who 
s ‘ ‘ , : ; 


Chicago, til | Hanch stated that while this move | Urer of the corporation and general work hard on their prospects. Mr. Grant grew eloquent, 
DETROIT OFFICE | created much discussion, due to be- | ™@Mager of the Lansing plant, an- | however, when he came to 1932, declaring that it is going to 
oF Se ae | nounced here. be one of the best buying seasons the industry has ever en- 


Fisher Building |ing a radical departure in policy by aia ede: aibee: tabi . 
i ; el : eer for the . ° . . 
Deteatt, eh. jthe Bullard Company, it is not @) Gia. Motor Works ans 1926, was countered. The G. M. executive, while admiring the slogan 


EASTERN OFFICE , 4 " 1 h in his ‘ cas: 9 ° . . 
new idea. He recalled that in his| (years a member of the General | ‘Buy Now,” thinks automobile dealers should change it and 


J. Edward Schipper, Mgr. ‘ 
n experience he had seen ; ; : = 
Greyber Building | Roceonal P Motors technical committee, and! make it “‘Sell Now.” 
was one of the engineers who * * * 


New York City machine tools bought on the install- 
ment plan as far back as 35 — planned the comprehensive General 


} 


on ——l, 


DE SOTO NAMES WILCOX 

Omaha, Neb., Jan. 26.—Wilcox 
Motor Sales Company, 2054-6 Far- 
mum St., has taken over the De Soto 


_—_—_ 


Sa Plymouth distributorships for 
Omaha and territory. The company 
will continue to handle the Frank- 
lin line. 


Motors proving ground. 
J. F. Howard, body engineer at} 


years, becomes assistant to the new 
engineering chief, Alger announced. 


(Continued on Page 9) 


~ |100 FEDERAL TRUCK 


| HERE drifted into Dodge headquarters at the congress 
middle aged chap, apparently an Armenian,.who could 
the Durant plant for the last six not talk much English. The welcomer, understood him to say 


DEALERS TO. ATTEND 
SHOW LUNCHEON TODAY 


(Continued from Page 1) 


hand, along with a group of factory 
officials headed by President Martin’ ° 
L. Pulcher, Vice-President Henry 
Krohn, and Sales Manager F. Py 
Soper, who will be the principal 
| speakers at the meetings during the 
day and the banquet in the evening. 
Preceding this gathering, the Fed-; ; 
| eral contingent divided their time 
| today between the company’s 
headquarters at the Stevens and the, 
complete exhibit of the new models, 


at the Federal Motor Truck Sales 
Corporation on the corner of 
Michigan Avenue and Twenty- 
ninth Street. The full line rangin 
| from one-ton to eight-ton capacity 
| is being displayed, one of the fea 
tured models being the new 2'»2 tol 
| 3-ton truck. i 


Dov yA 


ae | 
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SPURT IN DALLAS Shows Spur New Car 


SALES REPORTED 


New Models Stimulating 


Trade, but Many Buyers 
Holding Back 


DALLAS. Tex., Jan. 26 (UTPS).— 

New models at lower prices have 
stimulated the automobile business 
to some extent in this section, but 
the depression is still making its in- 
fluence felt. January sales of new 
cars probably will be slightly below 
the same month of last year, dealers 
and jobbers report. 


A survey of the field in Texas re- 
veals the fact, the dealers 
wholesalers declare, that there 
plenty of money in the country, but 
the owers of that money are not in- 


clined to separate from it because 
the “fear of panic” is still in their 
hearts. 

The dealers declare savings de- 
posits in banks have increased to 
such proportions that the banks in 
many of the Texas cities have re- 
duced the interest rates from 4 to 
3'2 and even 3 per cent. The banks 


is 


have more money than they know} 


what to do with. The people just 
won't spend it at this time. 

The general feeling is that with 
the year further advanced and the 


crop outlook more definite the peo- | 


ple will be more confident of the 
future and begin spending. 
mobile sales are expected by deal- 
ers to move along in the present 


rut until March or May and then | 


show decided improvement. 

While there is a seasonal business 
in the medium and high priced cars 
in Texas the bulk of the sales is in 
the low price fields. Ford and 
Chevrolets are running neck and 
neck for the first place, where a 
year ago Ford had a wide lead over 
the nearest competitor. Durant, 
Essex, Dodge, Willys and Pontiac 
are selling fairly well. 

As in the past, some 70 per cent. 


of the new car sales involve trades | 
Dealers, however, have | 


for old cars. 
reduced their allowance on these 
used cars and probably will be in 
a better position to recondition them 
and sell them than they were last 
year. 


New car dealers have lower used 


car stocks than they have had for | 


years. The prices on these stocks 
have been reduced to the minimum 
and these lines are reported moving 
up to expectatiors. As in the new 
cars, the low priced machines are 
enjoying the best sales. Dealers re- 
port they are having some trouble 
getting enough late model Fords 
and Chevrolets to meet demands. A 
good many of them are running ad- 
vertisements all the time seeking to 
buy late model used Fords and 
Chevrolets. 

The dealers and the finance com- 
panies report collections are season- 
al. There has been but little increase 
in the number of repossessions. 
Seme finance companies are more 
lenient in the matter of collections 
than in the past. They are not tak- 
ing cars back if the owner makes 
an effort to meet payments. That 
may account for the reason that 
the repossessions are but little more 
than at the same time a year ago. 


H@UDSON DISTRIBUTOR GETS 
NEW PHOENIX, ARIZ., HOME 
Phoenix, Ariz., Jan. 26 (UTPS).— 
Offices of the Hudson-Essex auto- 
mobile state cistributing concern 
here have been moved to new 
quarters at 4th Avenue and Wash- 
ington Street. H. A. Rollings re- 
cently bought out A. E. England. 
Mr. Rollings has been in the auto- 
motive distributing field for fifteen 
years, entering it in Nashville, Tenn. 
The new quarters will have a garage 
a service department and a parts 
section. There will be a personnel 
of twenty. Used cars will be housed 

for the time in the same building. 


MILLER ORGANIZES WILLYS 

DISTRIBUTORSHIP FOR OHIO 

Columbus, O., Jan. 26 (UTPS). 
W. E. Miller, who has been asso- 
ciated in the automobile business in 
Columbus for fifteen years, has or- 
ganized W. E. Miller, Inc., and has 
been named distributor for the 
Willys-Knight line of cars. Sales- 
room and service station are located 
at Chestnut and 3d Streets. 


and | 


Auto- | 


AUTOMO 


Newark, 


NEWARK, N. J., Jan. 26.—New car { 

sales in this section of the state 
have taken a marked upward trend 
as the result of the New York and 
local automobile shows, according to 
a survey of dealers and distributors 
in Newark and surrounding terri- 
tory. 

New car business has been stag- 
nant for the past few months and 
dealers banked heavily on the in- 
terest the public would display at 
the shows. Their fondest expecta- 
tions are being realized. for not only 
were sales good at the Newark Show, 
but in addition hundreds of live 
prospects were uncovered. 

E. J..Foley, president of the New- 
ark Auto Trade Association, issued a 
statement as follows:— 

“The heavy attendance at the 
show was not to my mind the most 
significant development in_ the 
twenty-fourth Newark show. What 
impressed me was the size of the 
afternoon turnouts. 


“When people come to an auto- 
mobile show in the afternoon, with 
the lights and glamour of the eve- 
ning absent, and browse among the 
cars as booklovers would among 
Shelves, it’s only for one reason. 
That is, they're interested. The in- 
| terest shown in the afternoons was 
the most reassuring thing about this 
extremely reassuring exposition. 

“Any uncertainty that may have 
existed as the show was being as- 
sembled has been swept away.” 
| The show in Newark this year, as 
|far as Chrysler sales go, will more 
than exceed the results of the show 
| of 1930, according to Alfred De Coz- 
en, president and general manager 
of the De Cozen Motor Company, 
distributor. In the first four days 
his company made twenty-nine ac- 
tual sales. In 1930 fourteen Chrys- 
ler cars were sold during the entire 
week, and in 1929 the score was 
equal to that of the 1931 show. 

Mr. De Cozen believes that post- 
|poned replacement demand will ac- 
count for increased car sales in 
1931. During 1930 the De Cozen 
|Motor Company inaugurated new | 
| distribution plans necessitated by 
ithe depression. Those plans were 
| the replacing of dealers by direct 
| branches of the Newark company in 
|} the larger points where it was obli- 
gatory to maintain large _ service 
facilities. 

The first branch opened by the 
De Cozen Motor Company was in 
Paterson, the seat of Passaic county, 
where more than 2,500 Chrysler 
cars are registered. The second 
branch is in East Orange, in the 
De Cozen Building, at Central Ave- 
nue and Princeton Street. 

The De Cozen firm has consider- 
ably enlarged its retail staff to meet 
the increased retail activitY expect- 
ed after the show, and Grover Kay- 
hart has been engaged as assistant 
sales manager, in charge of Im- 
perial sales; William Deehan has 
returned to the force which he left | 
two years ago to enter business for | 
himself in Rutherford, and Paul R. 
Hadley, formerly sales manager of 
the American Thermostat Company 
of Newark, has also joined the 
Newark force. 

W. M. Purves, manager of 
Dodge Brothers Corporation, was a| 
visitor at the Newark show. accom- 
panied by W. J. Case, New York} 
regional manager, and R. M. Hillas, 
Dodge dealer in this city. This was | 
the third automobile show of 1931 
that Mr. Purves had attended. His 
visits to the show are always with 
the thought in mind of getting} 
first-hand picture of the buying in- | 
terest for the coming year. | 

“At New York, Philadelphia and} 
in Newark we found the offerings | 
of the various motor car producers 


sales 


CHANGES TO CHEVROLET 
Birmingham, Ala., Jan. 
(UTPS).—The Ensley Motor 
pany, Avenue E and 20th 
|Ensley, for sixteen years a dealer 
in Fords, announced that it had 
given up its Ford contract and 
would in the future serve as Chey- 
rolet dealer 


Com- 
Street, 


OPENS SHREVEPORT 
Shreveport, La., Jan. 26 (UTPS). 
~The Woods Motors, Inc., 

and Pierce-Arrow distributor, has 

opened a branch at 719 Marshall 
|St., according to Sam Woods, presi- 
ident of the campany. 


BRANCH 


| 
| 
} 
| 
| 
| 
} 
| 
De Soto | 
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| manufacturer 


being received with more interest 
than at any of the same shows of 
last year,’ Mr, Purves said. 

“One of the noteworthy develop- 
nients in 1930 was the stress laid 
by manufacturers on extending to 
owners everywhere uniform and 
satisfactory service, on an unusual- 
ly broad and binding basis,” said 
George Lackey, Foley Motor Sales 
Company sales manager. 

“Sales so far this month indicate 
that this plan has had the desired 
effect of building good will. Chev- 
rolet sales are going ahead.of the 
same period a year ago.” 

The sales force of the Newark 
Reo branch has been augmented 
as the result of increased business. 
B. E. Richardson, sales manager of 
the former Irvington Reo dealer; 
C. Farquhar, Jr., a Reo dealer in 
Rutherford and surrounding terri- 
tory, and Newton Smith have 
joined the Newark branch. 

General offerings of much im- 
proved automobiles will do more 
toward bringing back the automo- 
bile industry than any other fac- 
tor, believes R. M. Hillas of the 
Hillas Motor Car Company, New- 
ark, Dodge distributor. 

“Unusual excellence of the prod- 
ucts of every automobi'c maker 
will virtually force the automobile 
owner to discard his old car and 
buy one of the vastly improved 
models. Only by each 
producing decidedly 
improved motor vehicles could the 
automobile industry hope to stage 
that fast comeback which has 
characterized the industry,” said 
Hillas. 

Dodge sales at the show were 
better than in 1930 and continued 
gains over last year are anticipated. 

The Lawrence Motor Car Com- 
pany of Newark, Auburn and Cord 
distributor, reports show sales bet- 
ter than a year ago. The concern, 
formed in 1925, now™®has thirty 
dealers. 
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and every | 


optimism is prevalent among 
Milwaukee automobile dealers which 
is largely based on the fact that 


Sales, (SHOW SALES SPUR | 
N #3 Dealers Find DEALER OPTIMISM 


MILWAUKEE, Wis., Jan. 26.—An | 
- 


the first four days of the automo- | 


bile show here showed an increased 
attendance for each of these days, 
over 1930. 


New cars sold at the show dur- 


ing the first four days totaled in| 


value about $350,000, 
Palmer E. Hanson, show 
Rudolph Hokanson, president, Nash 


according to} 
manager. | 


Sales, Inc., stated that the results of | 
the local automobile show virtually | 


bring conditions in the automobile 
business back to the good days of 
1928. 

The sales position of Buick dealers 
throughout the Milwaukee area, in- 
cluding Wisconsin and upper Mich- 
igan, is more promising than at any 
time in recent months, according to 
B. D. Larkin, sales manager of the 
Milwaukee Buick zone. Dealers are 
in a very optimistic frame of mind 
regarding future business, Mr. Lar- 
kin stated, and in a large number 
of instances dealers have reported 
more bona fide orders for spring 
delivery than they have experienced 
for several years. 

A generally better feeling among 


It is repeatedly asked, 
about the new Auburn 
line, “How they 
do it?” 
The 
Auburn 
tage of the opportunity 
1930 


offered. 


can 


answer is that 


took advan- 


that conditions 


dealers is apparent, according to L.| 


T. Henderson, general manager of 
the Milwaukee Ford assembly plant. 
The January schedule at the local 
plant calls for 810 units. 

S. P. Frame, factory representa- 
tive of the Hudson Motor Car Com- 
pany, Detroit, in Milwaukee for the 
show, stated that a renewed dealer 
confidence was apparent. 
Roth, sales promotion manager, 
Janesville zone of the Chevrolet 
Motor Company; E. M. Jordan, pres- 
ident E. M. Jordan Buick Company; 
H. O. Chapman, sales manager 
Pierce-Arrow Company, Milwaukee, 
and L. E. Sanders, sales manager 
Franklin Sales Company, Milwaukee, 
all were unanimous in their conten- 


!tion that the business is looking up. 


PERFECT VENTILATION 


Prequently motorists sacrifice ventilation 


for immediate 


comfort in storms and cold weather. Windows are 
closed with resultant headaches—danger from poor 
vision, not hearing or giving signals. 
The position of Dole Draft Deflectors in the door open-_ 
ings causes them to act on the same principle as the 
louvre openings in the hood. The vacuum behind the 
deflectors, created by the forward motion of the car, 
sucks the stale air from the interior and at the same 
time allows fresh air to enter without disagreeable 
drafts and unpleasant cross currents. 
Dole Draft Deflectors add a touch of smartness and 
refinement. Leading manufacturers have already voiced 
their approval. The deflectors have the appearance of 
a permanent built-in part of the car, yet can be installed 
in five minutes without drilling or marring body finish. 
They remain in position and are rattle proof. ~ 


Shatter proof safety glass is standard, 


See our exhibit at the Show 
BOOTH NO. 64, GALLERY 


Call at our headquarters, Blackstone Hotel 


THE DOLE VALVE COMPANY 
1923 Carroll Ave., Chicago, Illinois 


Also manufacturers of Dole Double Compression Conptings 
Dole Ball-Roll Couplings, Dole Thermostats, Dole Primers 


DRAFT DEFLECTORS 


R. G.! 


We believe the mer- 
chandise itself; its new 
in- 


individuality; its 


trinsic worth; its start- 


lingly low prices, are 


sufficient evidence to 


prove that Auburn has 


exerted unprecedented 
effort to do two things; 

First, to increase the 

size of the consumer’s 
dollar and give it the 
greatest automobile 
buying-power the pub- 
lic has ever known. 

And second, to give 
the dealer the kind of 
merchandise, the kind 
of prices, and the kind 
of policies that will en- 
able him to succeed in 
1931. 

We shall be glad to 
hear from you if you 
are interested in what 
Auburn is doing. 


R. H. FAULKNER 
Vice-President 


PV | 


OMOBILE CO, 
N, IND. 
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23D ROCHESTER SHOW * 
CLOSES; PROVES SUCCESS | 
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Jan. 26.—The 
Dealers’ As- 


Rochester, N. Y., 
Rochester Automobile 
sociation closed its twenty-third 
annual automobile show Saturday. 
The show was held in three build- 
Three hun- 
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ings in Edgerton Park. 
| dreG@ cars were displayed. 


Circulation—Net paid Average over 10,000 daily guaranteed.| Judging by sales and 


Member A. B. C. ee en 


‘TUESDAY, - JANUARY 27, 1931 was a display of motor boats in an 
adjoining building. 

Robert J. Menzie was general 
manager of the show. He was as- 
| sisted by President J. E. Hansen, 


| 
inquiries, 
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show of the Paterson 
night with a _ record 
Review draws a picture of the vivid, indeed tragic con- 
Proceeds of the exhibit will be 
In the Far West there are still many huge areas given! taken. About one hundred cars. 
lands, but faster than these depart, other families move in ie 
KAact ] f 7 Birmingham, Ala., Jan. 26 (UTPS). 
stake their farms, build a sod hut to live in and plow the 
in the South, will open today and 
they last long enough to finish the place off with the luxury 
sponsored by the Birmingham Motor 
Dr. Bowman points out that these dwellers on the thresh- | 
neers. The writer says that during 3,000 miles of travel JANUARY 
: . . js s - Jaffa Shrine Mosque. 
Imagine the mixed feelings with which one of these P Show | 
Trade Association. 
hotel in Los Angeles, or Chicago or even New York. What ae 
£6-27—Chicago. National Automobile 
the distant movement of a world so glowingly different from Manufacturers’ Association. meeting 
26-31—Syracuse, N. Y¥. Automobile Show 
says that while thousands of these adventurers into the far of Eaaention Welidine 
Division, Northwest Petroleum In- 
carve out fortune from their difficult circumstances. Gaso- 
J—Twin Cities. 
nique, the sagebrush lands yield bountiful harvests and a) the Minnesota State Fair Grounds. 
3—Minneapolis. Auto Trade Associa- 
frontier, that Dr. Bowman paints and once again the internal) 3714—Mansas City. ‘Automobile Show. 
9-14—Duluth, Minn. Twin Ports Automo- 
| © ‘oledo, ©. Automobile at 
| The Public Pays 
9-14—Denver, Colo. 
American Society of 
14 19—Indi lis. A bil 
of Commerce made the point that if the railways succeed in | *”’"State"Fairground  * 
| 16-20—San Francisco. Society for Steel 
so fostered can only result in increased transportation costs | 21-28—San Francisee. Automobile Salon. 
Transportation. Exposition at 
23- D Moi . 
always the dear old public which pays the bills for restrictive |" oe «Saematle Ghee 
24-26—Columbus, 0. Ohio Petroleum 
and the public will pay increased charges from the railroads | Show at Civic Auditorium. 
6-15—Geneva, Switzerland. Eighth Swiss 
| 9-14—Wichita, Kan. Automobile Show at 
they have, simply because they have served a public demand. | 
Association meeting. 
} and Engineering 
: . . . | Exposition. 
summed up in the classic phrase “the public be damned.” The | 
Petroleum Geologists. 
Eighty-first 
in the country, but more particularly does it belong to those MAY¥ 
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Th i F Trade Association opened at the 
e ast rontier 113th Regiment Armory here to- 
gene BOW MAN in the current issue of the Geographical| mayor John V. Hinchliffe deliv- 
|}ered the formal opening address. 
trasts that modern invention has brought into what he pic- euciak 16 chee cae te, 
De, Meee CAR Ee ee oa 99 | donated to charity relief funds. 
turesquely terms “the last frontier. lof the 121 available spaces were 
over to unplowed prairie. Year by year families give up the’ representing fifteen makes, are on 
bitter struggle to drag a living out of the lonely prairie} “splay. 
7 <j ody ee Ortaca voli oval oe .. 44,1.), | BIRMINGHAM SHOW OPENS: 
and the last frontier remains. These modern pioneers tackle WILL CONTINUE THREE DAYS | 
the job exactly as their ancestors did a century ago. They) 

—The annual Birmingham Automo- 
land. If fortune favors them, they graduate from sod hut) bile Show, one of the leading shows 
to paper shack and then to a rough board house ometimes | continue for three can 0 os eee 

4 E : aloha F nicipal Auditorium. The show is 
of a front porch. When this happens the prairie family may 
be considered to have arrived. Trades Association. 
old, in their sod huts or paper shacks, have radios and that}|} COMING EVENTS |: 
when they go abroad they ride in cars—they are gasoline pio- |__ 
through these frontier settlements he saw only four horse- Gotcage, HE. National 
drawn vehicles in use. 24-31—Altoona, Pa. Automobile Show at 
24-31—Allentown, a. Automobile 
‘3 . ° ° e . ° sponsored by Lehigh Automobile 
isolated farmers, sometimes ninety miles from a railroad, 24-81 ants Assoc ne 
° ° ° ° . 2 — t 
must listen to a jazz band playing in the grill room of a/| 24-31—Washington, Dc” Show. apie | 
. E , 2 , 24-31—Albany, N. ¥. Automobile Show. 
longings such contact with the outside world must stir in his | 3f-Fe¥- 1 -hes Angeles. Automobile Show. 
breast, as he sits by candlelight, in a drafty hut and catches! ,_ Dealers’ Association conventicn. 
° ’ 27—Chicago National Motor Truck 
° . ° t Blackst Hotel. 
his own struggling existence. 26-31—Springfield, Mass. Automobile Show 
But there is another side to the picture, for Dr. Bowman at Armory. 
26-31—Portland, Maine. Automobile Show 
‘ . , 2 Puy a1 re . 2ERGE ‘ ‘ ainec 28-31—Harrisb . Pa. Aut bile Show. 
places of our country, fail to wage successful battle against the | 38-3! —Marrisberg, Fa. Automobile Show. | 
reluctant soil, those who employ modern methods manage to 
stitute meeting. 
line machinery and a virgin soil offer the opportunity. Where} y.n. 3:—rev. Ee BBUARY 
ay > ory :e 7} . ‘ i ee | Automobile Show, intl on- 
modern, methods are used with a thorough machine tech-| Se, deen teeta 
- ° ° ‘ ° 2- 7—Seranton, Pa. Automotiie Show. 
place in the sun for the man who pits his wits against} 2- 7—St. Leuls. Automobile Show. 
nature’s reluctance. It is an interesting picture of the last} tion convention. 

7-14—Los Angeles. Automobile Salon. 
combustion engine proves that it is the ultimate friend of) *™ Show st'winter Garden eomome 
energetic and understanding man. See tee na eee felons 

erior, Wis., dealers. 
Show 
Civic Auditorium and Exhibition 
— Automobile Sh 
e ° e utom e ow. 
N his radio address from Washington recently, Pyke John- | 11-13—Chieago, Ill. | An (Se ° 
e e ° . echanica neers’ fue] meet- 
son, representative of the National Automobile Chamber af : 
a 
: | K State Fairground. iil 
destroying the natural advantages of highway transport on a| }4:34—Zrenten. Ni J. Automobile Show. 
ae . +4 ou rr as : a | Treating National West Metal 
plea for equality of competition, the restrictive legislation | ite hea 
. a 21-2%—Quebec, Canada. Automobile Show. 
to industry and agriculture. | 22-March 1.—Los Angeles. Pacific Coast 
We must never forget that in the ultimate analysis it is| Shreve Civic Auditorium. 
ae at Coliseum. 
legislation. Remove from the highways the bus lines, which | 3{:38—Sprinsfield, 0. Automobile Show. 
Market ' A jati ting. 
are daily spreading further and further into our national life| 96-Basee Potent eee OTE a 
25-March 2.—Camden, N. J. Automobile 
for passenger transportation. Eliminate the truck freight! Show. 
carriers and public and manufacturers alike will pay in-| MAnOS 
| Int ti 1 Aut bile Sh 
creased freight rates to the railways. a-14_international Automobile Show. — 
Truck lines and bus lines have made the progress that v 
orum 
| 11- 13—Detroif, Mich. Michigan Oi] Men's 
Stripped of camouflage, the attitude of the railways in| | 26-0paiee dae aa 
the present campaign for bus and truck regulation, may be | Oil Equipment 
19-21—San Antonio, =e. Sixteenth annua) 
» ° ° ° meeting, American Association 0 
fight against the railways’ plan to curb highway transporta- 
° ° ° * : 30-April 4—Indianapolis, Ind. 
tion is the intimate concern of every man, woman and child meeting, American Chemical Society. 
who make their living from any branch of the automotive 
indusiry.: «+++ 


4- 9—Charlotte, N. C. Good Roads Con- 
vention, 

9-Aug. 9—Berlin, Germany. International 
Garage Exposition. 


pusiness out | 
A feature of the show | 


E. Wyman, | 


automobile | 
Automobile | 


attendance. | 
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INTENSIVE ACTIVITY | STUDEBAKER BANQUET 
MARKS HUPP DEALER DRAWS 800 DEALERS; 
MEETING AT CHICAGO HOFFMAN IS SPEAKER 


Jan. 26.—lIntensive ac- Chicago, Jan. 26.— While the 
well-founded optimism | Studebaker banquet, held this eve- 
marked Hupp Motor Car Corpora-| ning at the Sherman House, did not 
| tion’s ranks at the national auto- bring out the attendance the New 
mobile show as the first of the dis- York affair did, still! more than 800 


tributor-dealer meetings got under : 
way here today. Twenty-five dis- distributors and dealers filled the 
big banquet hall. 


| tributors and seventy-five dealers 
from Middle Western cities were in| President Erskine is not at the 
Chicago Show, but the dinner was 


attendance 
The chief talk was made by R. S.| 
Cole, vice-president in charge of|ably handled by Paul Hoffman, 
sales, who stressed Hupmobile’s sales | vice-president in charge of sales. 
position with free-wheeling and the|No Studebaker banquet would be 
company’s lowest prices, complete without Knute Rockne, of 
“Hupmobile with the new price | course, and so the Notre Dame foot- 
ball coach was in his usual place 
alongside Mr. Hoffman. His pep 


set-up and equipment is this year 

for the first time in direct competi- | 
talk was unusually good and he had 
the big crowd with him from start 


tion in each price class,’ he said. | 
to finish. 


“The reason for this is that our 
base price, starting with the Cen- 
tury Six, at $995 is established on| The only other speaker was Vice- 
| five-passenger, four-door body types | President Hoffman, who stressed the 
with free-wheeling included in all| importance of the new low priced 
models.” six with free wheeling. He feels that 
Other speakers included I. M.| this little six has greatly broadened 
Kauffelt, assistant sales manager,|the market for Studebaker dealers. 
and C. E. Gambill, local distributor. With free wheeling so strongly en- 
trenched as one of the leading 
mechanical features of the year, the 
appeal of the free wheeling Stude- 
baker six in the low priced bracket 
is one that is going to be hard for 
the man of moderate means to re- 
sist, he declared. His remarks struck 
sparks among the dealers who evi- 
dently were of the same opinion as 
to the big possibilities of this new 
model. 


Chicago, 
tivity and 


‘GABRIEL PERFORMANCE 
PROVEN BY TESTS WITH 
LARGE TAXICAB FLEETS 


Cleveland, O., Jan. 26.—Taxicab 
officials have been watching with 
| considerable interest the records of 
jlarge fleets of taxicabs, equipped 
| with Gabriel triple hydraulic shock 
absorbers, in Chicago, New York, 
| Philadelphia, Cleveland and other 
cities. 

The service manager of one of 
these fleets made the statement 


that in over four million miles of 

|driving the only shock absorber Experience with Gabriel-equipped 

that needed attention at all was on |cabs, taxi officials say, has shown 

a car that had been damaged, by |that maintenance costs are less, 

| accident. |fewer springs are broken, squeaks 
Taxicab service is a very exacting | and body rattles are not so bother- 

test of any accessory that must) some, and there is less lost time. 


| ea ea, 
TEXTOLITE 


| TIMING GEARS 


function continuously. Taxicabs are 
much heavier than pleasure cars, 
and drive as far in a month or two 
as most privately operated cars do 
in a year. 


$1-Feb. 7—San Francisco. Automobile Show. | 


Northwest 


CHECK! 


An ideal timing drive should 
have: 

1. Maintained accuracy 

2. Quietness 

3. Durability. 

4. Low cost 

5. Light weight 
Check these requirements 
against the installations of 


Textolite timing gears which 
you will see on the Show floor. 


830-78 
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. C, NETWORK 


IN THR 


EVENING 


GENERAL ELECTRIC 
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RESORTS 


In: 1931, AS NEVER BEFORE . 
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It’s not the die but 
the showdown that counts 


New One-Ton Six, Model 216, with coupe cab, helper springs, and low stake body 


If you are going to sell motor trucks in 1931, 
carry an open mind to the Motor Show ... and 
keep it open. Remember this: 


More motor trucks wore out in 1930 than 
in any one year in history. They’re going 
to be replaced—but replaced careful/y. The 
man who makes a profit on replacing them 
will have to offer the most motor truck for 


the money. 
We know and can prove that Diamond T 4u7/ds 
the most motor truck for the money. And we sin- 
cerely welcome the opportunity of proving it toyou. 


Don’t forget that after the Show comes the Show- 
down. Out among the truck owners — your cus- 
tomers — there are no spotlights, no orchestras, 


no stage settings. Your salesmanship—your mer- 
chandise— and nothing more, tell the story. If 
you have wisely chosen your merchandise, the 
wisdom of your choice will support your per- 
sonal selling ... if you have made a poor choice, 


you haven’t a chance. 


Never in Diamond T’s 26 years in the automo- 
tive industry has ‘The handsomest truck in 
America” offered such outstanding profit oppor- 
tunities to aggressive motor truck merchants as 


it does today. 


The new one-ton, 6-cylinder, 7-bearing, 
65-horsepower Model 216 heads a complete 
line which is not approached in value-per-dollar 


by any line of trucks in the world. 


Visit the Diamond T Show, at our own downtown display building, 933 to 941 West 
Washington Boulevard, and see these great trucks for yourself. Open House all week 
—January 24 to 30. Take a taxicab, at our expense, from any hotel or railway station. 


DIAMOND-I[ 


MOTOR CAR COMPANY 


C. A. Titt, President 


< 


KSA. 


ae” a a a 


‘695 


chassis, at the factory 


Check the Proof! 


Heavy-duty 6-cylinder ¢ruck engine — 334"x4%"% 
—2z24 Cu, In. piston displacement—dowa-) 


draft carburetion 

7 -bearing balanced crankshaft 

Four-gear front end drive 

10-inch Heavy-duty truck clutch 

Four-speed transmission 

Full-floating rear axle, with one-piece cast steel | 
housing 

Frame 614" deep, 7/32” thick, 244” flanges 

Lockheed hydraulic brakes, 15” x 214" drums— 
rear drums cast 

Compression type rubber shackle bushings —no 
lubrication required, 

Large modern airplane-dial dash instruments 

Full chromium equipment, including radiator and 
large spring-bar bumper { 

Wheelbase 13514” (1 58” optional at extra cost) 

Nominal tonnage rating 1 ton; maximum gross 
rating 8,000 pounds 

Weight, chassis only, 3300 pounds 
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Truck Outlook in N. Y.-Pa. 


_ Sector Best in Many Years 


Jamestown, N. Y. Jan. 26.— 


Southwestern. New 
northwestern Pennsylvania dealers 
in heavy commercial vehicles and 
light delivery trucks report the out- 
look for the current year as the best 
im many seasons. 

They point out that, due to the 
depression of the past year, many 
users of commercial cars have been 
withholding the purchase of new 
equipment. A majority of this roll- 
ing stock is in line for either re- 
placement or rejuvenation and al- 
ready there have been many in- 
quiries for new equipment from fleet 
operators, wholesale and retail con- 
cerns and others. 

Sales in the light delivery car 
class have shown a marked improve- 
ment since January 1. Judging from 
the way the month has started out. 
the current year will prove one 
the most successful in many years 
for a majority of the truck dealers 
in this district. 

The Strand Motor Car Company, 
Jamestown, Stewart distributor, re- 


— 


York and) 


of | 


ports a good volume of inquiries for | 
both heavy and light rolling stock. 
Service station business volume has 
also improved and the firm 
shortly reopen its repair shop on a 
twenty-four-hour basis. 

The Jamestown Buick Corpora- 
tion, distributor of General Motors 
trucks, has enlarged its facilities 
considerably during the past few 
months, in anticipation of a record 
volume of new and used truck busi- 
ness this year. A definite upward 
trend has been noted since early in 
December and officials of this con- 
cern view the outlook in a highly 
satisfying manner 

The Moore Garage, Jamestown, 
Brockway distributor, reports a 
steady uptrend to sale in new vehi- 
cles. Service station business is 
also on the mend. 

Light delivery car dealers in the 
district, notably the Par-Ket Motor 
Sales, Inc., Chevrolet distributor, 
and the Eagle Garage Company, 
Inc., Ford dealership, expect the 
year to show up much better than 


will | 


1930, : ‘ althonals it may not be on a 
par with 1929. Sales of delivery 
cars to grocers, bakers, etc., are 
coming through in good volume and 
rejuvenation work at the service | 


| week to week. 


APPROVAL GIVEN MERGER 
OF NEBRASKA BUS LINES 
Lincoln, Neb., Jan, 26.—The state 
Railway Commission bus department 
has given its consent to a consoli- 
dation of three bus lines operated 
{in northeastern Nebraska. The con- 
solidation became effective Janu- 
ary 15. B. W. Wright has been 
|operating buses between Sioux City, 
Ia.. and Randolph and Norfolk, 
Neb. He recently sold out to ‘Joe 
Frederick, who has been operating 
a line from Norfolk to O'Neill, Neb., 
and Frederick has joined with J. H. 
Busskohl of Yankton, S. D., in the 
operation of the purchased lines 
with that of Busskoh] between 
Yankton and Norfolk. The con- 
solidated company will be known as 
the Rapid Transit lines. 


WOULD SUBSTITUTE BUSES 
Lincoln, Neb., Jan. 26—The Omaha 
& Southern Railway Company pro- 


| 


with the city council, 


| 


poses to substitute buses for street | 


cars on its line between Omaha and | have already been 


Bellevue, Neb. 


VANCOUVER GETS OF FER. 


OF $1, 000, 000 BUS LINES| 


Vancouver, B. C., Jan. 26.—One 


| Shops is showing improv ement from | | million dollars is available for in- 


vestment in a bus line service for 
} Vancouver, B. C., and environs i 
| satisfactory terms can be arranged 


in a letter to the council from A. H. 
Fleishman, Vancouver barrister. 


f| 


| der the direction of the New Bruns- 


it is stated | 


‘NEW BRUNSWICK SHOW 
ENDS RECORD WEEK IN 
SALES AND ATTENDANCE 


New Brunswick, N. J., Jan. 26.— 
The 1931 automobile show here un- 


wick Auto Trade Association closed 
Saturday night after a record week 


| in both attendance and sales. 


He declares that his clients seek 


a fifty-year franchise with the 
option of renewals and are prepared 
to pay over to the city 20 per cent. 
of the net profits. 

In addition to this proposal, 
Vancouver 
latter part of 1930 received an offer 


the 


city council toward the | 


from representatives of a Liverpool | 


company which was 
establish a bus service in the city 
of Vancouver. This company’s 
representative returned to England 
for a further conference and is due 
in Vancouver in February to resume 
negotiations. 


BUSES TO REPLACE TROLLEYS 

Huntsville, Ala., Jan. 26. — This 
city will replace its street car serv- 
ice with buses on February 15, au- 
thorities have announced. Contracts 
let here for a 
$60,000 bus station. 


This New MECHANICAL BRAKE BOOSTER 


Brings 


a New Standard of Low Cost Brake Efficiency 


FTER two years’ exhaustive field tests,* the Cleco 


Multi-Power Brake Booster is offered to vehicle man- 


ufacturers as a low cost means of securing perfect braking 


performance with the use of straight mechanical brakes. 


The 


Cleco Booster is 


installed 


in the braking 


system 


between the foot-pedal and the equalizer rod, becoming an 


integral part of the system. 


power: 


a longer, softer stroke; 


It 


gives 


greatly amplified 


greater brake drum clear- 


ance; and, being all-mechanical, it cannot fail to function. 


Fhe incorporation of 


this booster into me- 


chanical braking systems is extremely simple 


and inexpensive. 


Our Engineers are at the 


disposal of interested manufacturers. 


"These tests took the form of thousands 


replac ement 


of 
fleet operators, 


sulted in standardization on the 


Booster. 


installations 


many 


among 
which 
Ci i9 


of 


re- 


LECO AUTOMOTIVE PRODUCT 


MANUFACTURED BY THE CLEVELAND PNEUMATIC TOOL CO., CLEVELAND, OHIO 


prepared to, 


| twenty-one 


| Pierce-Arrow and Austin; 
| Joiner, 
|dam Brothers, Marmon; 


Dealers exhibiting reported that 
sales were better than either in the 
1929 or 1930 shows and that they 
have uncovered sufficient prospects 
to keep their sales staffs busy until 
spring. \4 

C. D. McGill, chairman, and his 
aids, George H. Gilbert and Walter 
Reynolds, expressed themselves as 
being satisfied with the results of 
the show. They in turn were praised 
by the dealers for their efficient 
handling of the exhibits and the 
customers. 

Forty-one cars, representin g 
makes, were exhibited 
by the twelve members of the asso- 
ciation, as follows: New Brunswick 
Buick Company, Buick; Spinelli 
Motors, Oldsmobile and Viking; 
Fox-Vail Motors, Ford; George Gil- 
bert, De Soto; Hudson-Essex Com- 
pany, Hudson and Essex; Russell 
Chevrolet, Ine., Chevrolet: Ellis 
Motor Company, Oakland, Pontiac 
and Auburn; De Angeles Brothers, 
Nash; J. A. Applegate, Studebaker, 
Beldon- 
Cadillac and La Salle; Suy- 
Gross Mo- 
tors, Willys Six and Willys-Knight. 

The entire gate receipts of the 


; Show have been donated to the Elks’ 


| crippled children’s fund. 


| TENNESSEE BILL PROPOSES 











BUS LINES CONSTRUCT ROADS 

Nashville, Tenn., Jan. 26.—A bill 
which would require bus companies 
to build their own highways after 
1936 was introduced in the Ten- 
nessee House on Tuesday 








A needle 

in a haystack 
is as hard 
to find as 
Oakland 
sales 
executives 
at 

the factory 
— theyre out 
with dealers 
where they 
belong 


OAKLAND 8 
PONTIAC 6 


Oakland Motor Car Co 


Pontiac, Mich. 
Division of General Motors 
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CHRYSLER 


STRAIGHT EIGHTS 





and 


A NEW SIX 


STYLED LIKE THE EIGHTS 


THE SHOW CARS OF 
THE CHICAGO SHOW 


CHRYSLER is outstanding at all the motor shows 
with the smartest, finest motor cars ever to bear the 
Chrysler name. 

This week at the Chicago Automobile Show there 
is being shown for the first time in Chicago a brand- 
new Chrysler Six styled like the smart Chrysler 
Eights—a new Six of 116-inch wheelbase, big in 
size, big in power and remarkably low-priced. 

This new Chrysler Six and the Chrysler Eights 
are, in a very true sense, the Show Cars of 1931 — 
outstanding in style. 

In the new Six, as in the Eights, refreshing 


smartness is created by an extremely low center of 


’ = 7 Ti , 


gtavity, which also makes for greater safety at all 
speeds. You actually feel safer as you ride along 
and notice the needless height of other cars. 

And performance! — Chrysler performance is as 
outstanding as Chrysler style. The Chrysler Six 
has a 70- horsepower engine. The Chrysler Eight 
has a go-horsepower engine. The Chrysler 
Imperial Eight has a 125-horsepower engine. In ad- 
dition, the two Eights have an exclusive Chrysler 
Multi-Range 4-speed transmission with Dual High 
gears. There are ‘wo distinct high gears — one for 
sprinting in traffic and climbing hills, the other for 
the open highway. A quick, quiet gear shift makes 


it easy to shift back and forth between these two 
“highs” at any speed without clashing. 

See for yourself what a line Chrysler has with the 
new Chrysler Six, the Chrysler Straight Eight, the 
famous Chrysler Imperial Eight and the low-priced 


Plymouth at the Automobile Show. 


NEW CHRYSLER SIX 
*885 to *895 


CHRYSLER EIGHT 
*1495 to *1665 


CHRYSLER IMPERIAL EIGHT 
*2745 to *3575 
All Prices f. o. b. factory 


Special Exhibit in Balloon Room, Congress 
Hotel, and at the Edgewater Beach Hotel. 


This new Six, together with the Chrysler Straight Eights and the low-priced Plymouth, gives Chrysler dealers a 


real business advantage . . . Cars that in many instances sell themselves on sight . . . Cars that are convinc- 


ingly spectacular in the demonstration . . . 1931 sales at the New York Show were 275% greater than in 1930. 


For confidential information regarding a Chrysler franchise, address Chrysler Sales Corporation, Detroit, Michigan. 
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Production -- Engineering --Factory | 
Tires and the Rim Riddle 


By B. J. LEMON 


Paasche Introduces New 
Pressure Feed 


—.f 


i 


PAASCHE Clamp-tight 
feed tanks 


NEW 


pressure 


Paasche Airbrush Company, Chi- 
cago, Ill., has just introduced a new 
series of pressure feed tanks, the F613 
for spray painting. It features an 
eccentric type 
for locking and unlocking the cover 
thus eliminating the necessity for 
the use of wrenches. Air is con- 
trolled by a 100-pound air regulator 
and gauge. The tanks are made 
from one-piece pressed steel, leaded 
to prevent corrosion and range in 
price from $33.50 for the three- 
gallon size to $103.50 for the sixty- 
gallon size 


— 


i(MPROVED 


ryuon 


SPRING SHACKLES 


Improved Tryon Spring 
Shackles. embody im- 
portant new features 
resulting in greater 
inbuilt strength, great- 
er accuracy, increased 
bearing surfaces, im- 
proved lubrication, 
easier riding and 
longer life. 


Manufacturers: Write for 
full information and 


quotations. 


Sole Licensee: 
WILLYS-MORROW CO., INC. | 
ELMIRA, NEW YORK 
ES 


lever operated clamp | 


Field 


car 


Orig 


Engineer Product 


The following is an abstract of a 


paper presented last week before the 


amnual 
Automotive Engineers at Detroit: 


meeting of the Society of 


No current problem retards the 


| progress of the tire industry as that 
rof the rim which 


the 
question was one of heated interna- 


tional 
and today the problem is more than 


ever 


the tire to 
the 


links 


wheel. In the past, rim 


and interindustrial disputes, 
confused 

Tire costs during the life 
average from twenty-four 


of the 
to 
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the value of the 
significant reason why 
much atten- 
related to tire 
‘ss have failed 


thirty times 
which is the 
tire engines pay so 
tion to rim design as 
service. Rims and tire 
to escape the 
have been part the 
development of the 
Sound and economic engineering 
should not change for the sake of 
change, but should build on and 
transmit accumulated knowledge. 

The history of clincher and flat 
base straight side tires was re- 
viewed by the author. 

The British pioneered the drop 
center of well base rim which was | 
patented in England in 1890, It 
had been standard for bicycles and | 
motorcycles in Europe, but had re- 
mained practically dormant for | 
automobile use until reintroduced in | 
1923 by Dunlop, in conjunction with | 
the detachable wheel. | 

The detachable wheel well-base- | 
rim combination met the weight 
and cost objections raised against 
wood wheels and demountable | 
Straight side rims. It also provided 
a tire mounting feature quite ac- 
ceptable to car owners who were | 
long accustomed to the clincher | 
type. As a result of a well directed | 
tire and rim effort Dunlop, who 
controlled tire and rim _ original 
equipment in England, extended the 
use of the weel base rim until in 
1930 its use had increased to nearly 
100 per cent. 

The usual fears for driving safety 
were overcome by the use of catch 
beads and rim filler attachments! 
which have since been discarded. | 
Dunlop engineers early recognized | 
the tire bead construction as a de- | 
termining factor for a successful | 
well-base tire-and-rim combination. | 
They designed a narrow tapered, | 
rather than a wide bead, be- 
cause of a lesser toe move-| 
ment during bead rocking; af- 
fixed a rubber toe to prevent tube 
pinching, and adopted a wedge fit 


*TS 


accelerated 
automobile 


of 





on the bead seat instead of allowing | 


the tire to float partially, as is the 


case with the straight-side tire on | 
a rim of the flat base type. The| 


narrew bead also made easy appli- 
cation possible as well as the use 


of reasonably shaliow wells, thus re- | 


Development Division United 
Company, 


l, British and German wecl-base 


rim,; and 


design changes which! 


States Rubber 


Detroit 


, ducing the possibilities of throw-off 


present Brit- 
automobiles 
Because of 


of a deflated tire. The 
ish well-base tires for 
are shown in figure 1. 
the increased use of 6-ply tires, 
British tire and rim makers have 
recognized the advantage of some- 
what wider drop-center rims and 
have made plans to put 
duction and use the series of drop- 
center rims recently modified and 
adopted as an American standard 
by the Tire and Rim Association. 
Safe, easily mounted, water tight, 
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Drop Cepter 
Ans 
2 ts 
Pr 
_ 
04s?" 


19 0637 wn 
2677 > 


' 
0787" 


tires and rims 
reduced 
rim, 


affording 
forces, the drop center 
in the right of figure 1, 
equipment on nearly 90 
of all German-made cars. 

A “safety” rim developed in Ger- 
many is designed to combine, so far 
as tire throwing is concerned, the 
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; advantages of the drop-center with { 


those of the straight side rim, by | 


| blocking the casing and tube by a | 
| number of elevations made by press- | 
| ing the well upward against the tire | 
| seat. 


into pro-| 


| at the valve hole, 


| pad 
| balance the reduced weight of the 


| followed by Lincoln 


The bead construction on German 
tires is designed to fit the tedge of 
the drop-center rim as well as the 
base of the straight-side rim. Rim 
strips are used only with drop- 
center rims, 

In 1927, the Michelin “Bibendum” 
straight-side tires and rims were 
introduced in France to replace mil- 
limeter-dimensioned clincher tires 
and rims, and established new met- 
ric and section standards. These 
new tires and rims are not inter- 
changeable with the inch standards 
of European and American manu- 
facture. About 75 per cent. of the 
cars manufactured in France use 
Michelin “Bidendum” metric rims, 
because Michelin will not sell wheels 
as original equipment without sup- 
plying tires. His price on wheels is 
much lower than other French 
wheel makers. The Michelin “Bi- 
bendum” metric rim has low flanges | 
and is of one-piece construction, | 
with a drop center that is deepest 
but which de- 
creases gradually to a flat surface | 


| at the opposite side of the rim. The | 
| purpose of the eccentric well in the 
| rim is to reduce the possibility that 


the tire will “jump” the rim. An 
additional safety feature is the em- 
ployment of a rubber pad at the 
base of the valve to block the beads 
from the well at that point. This 
and the tire valve are said to 


depressed portion. 

Ford adopted the drop-center de- 
sign in 1926 in ‘connection with the 
steel spoke wheel. This step was 
early in 1929. 


| Others have followed suit since that 


| Plymouth, 


| Sideration of 
| probably 
|in adoption of the drop-center rim 


Chrysler, 
Dodge 


Chevrolet, 
Soto, Essex, 


including 
De 


time, 


and Willys 

The excellent tire service rendered 
by the straight-side rim and con- 
the economic aspect 
contributed to the delay 


in this country. The wire wheel 
has been considered best suited for 


rotating | use with the drop-center rim. Small 


| production and a complicated pat- 


is standard |} 
}and accounted for 
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FIG. 2. American drop-center and flat-base rim sections and tire sizes. 

Rim and tire sizes in parentheses are not in general production. The 

tire sizes underscored are not considered by some engineers as being 

the best practice from the viewpoints of tire width to rim width, ef 

the flange height and of the relation of tire bead strength and width 
to rim bead seat -width 


| bide. 


| ber 


| 
| Sidney, 


neering 


| lathe 
}automatic form-turning machine. 


DEVELOPS ELECTRIC 
LABORATORY FUNRNAC 


SENTRY electric laboratory fur- 
nace 


The Sentry Company, Taunton, 
Mass., has developed a furnace for 
use in laboratories which is capable 
of operation up to 1,400 degrees cen- 
tigrade (2,552 degrees Fahrenheit). 
Heating elements are of silicon care 
Special air-cooled alloy ter- 
minals are said to minimize adjust- 
ment and replacement of heating 
elements. Rheostat regulation of 
temperature is provided between 700 
degrees and 1,400 degrees centi- 
grade. 

The furnace has a heating cham- 
nine inches long and is are 
ranged to receive a tube 1% inches 
bore and 1%; inches outside diame- 
ter. A quartz tube is recommended 
for temperatures up to 1,100 degrees 
centigrade. A porcelain tube is fur- 
nished for higher temperatures. 

The furnace is arranged for 110 
volts a. c. or d. c., and has a maxi- 
mum demand of 3's kilowatts. 


DEVISES RUBBER 
SERVICE LAMP 


Ampex, Inc., Brooklyn, N. Y., has 
introduced a rubber service light in- 
corporating a push type switch pro- 
tected by cylindrical knobs. The light 
is furnished with a tinned lamp 
guard and hook and is available in 
cord lengths of 10, 15 and 20 feet. 


/MONARCH ADOPTS KELLER 
ELECTRICAL CONTROL 


Monarch Machine Tool Company, 
O., has made arrangements 
the Keller Mechanical Engi- 
Corporation, Brooklyn, to 


apply the Keller electricdl contrel 
on all sizes of Monarch lathes. By 
the use of this control any standard 
may be converted into an 


with 


INTRODUCES 
RUBBER INTERLEAVES 
John Warren Watson Company, 
Philadelphia, Pa. has introduced 
the Watson interleaves, which are 
fabricated of molded strips of vul- 
canized rubber, which are designed 
to eliminate static friction when in- 
stalled between adjacent spring 
plates of the standard type spring. 
The interleaves take the form 
alternate ribs and webs and only 
the ribs come in contact with the 
spring leaves. 


WATSON 


GAIRING ANNOUNCES NEW 
HOLLOW MILL~ 


Gairing Tool Company, Detroit, 
Mich., has announced a new and 
improved hollow mill, which is said 
to provide greater production ca- 
pacity for machining bar _ stock, 
castings and forgings. It is a dual 
purpose tool designed for both hol- 
low miHing and facing. The new 
equipment is available in eight sizes 
for machining diameters from % to 
2 inches. 
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SPARKS from the SHOW 


(Continued from Page 2) 


something about Texas and immediately concluded he must | 


| 


be looking for territory. So J. A. Covell, Southern regional | 


manager, was summoned and 


“And what part of Texas are you from?” 


“Do you want to take on the 


took charge. 
he asked. 
line?” 


The old boy looked bewildered and mumbled what still 
sounded like Texas. And still Covell didn’t get him. Seeing 
this, the Armenian led him to the window, pointed to a 
yellow taxicab at the curb and ejaculated: “‘Texicabs!’’ 

It wasn’t a false alarm at that, for the visitor bought a 


couple of taxis before he got 
+ 


S we forgathered for the 
Baldwin, now assistant 
mented on the fact that only 


advertising for this veteran concern. 


* 


away. 

* 

Pierce-Arrow luncheon, W. M. 
general sales manager, com- 


PIERCE-ARROW HOLDS — 


PEPPY DEALER RALLY 
AT CHICAGO SHOW 


Chicago, Jan. 26.—More than 250 
distributors, dealers and salesmen 
attended the luncheon of the Pierce- 
Arrow Company this noon at the 
Stevens, presided over by A. J. 


Chanter, vice-president and general | 


manager. 
The speakers included George E. 


Willis, vice-president in charge of | 


'sales; W. M. Balcwin, assistant gen- 


eral sales manager, and Matthew J. | 
the | 


| Casey, from MacManus, Inc., 


|company’s advertising counsel. 


Mr. Willis stirred his listeners to} 
j}enthusiasm as to the prospects so} 
far as Pierce-Arrow 


is concerned. 
He reported on results at the big 


| Shows of the year so far—New York, 


| Philadelphia, Boston, Newark, Buf- | 
In | 


three men had written the| 


Ernest Elmo Calkins 


of Calkins & Holden, from 1904 to 1920; Baldwin himself 
for the next five years, when he was with Henri, Hurst & 


McDonald, and finally Harry 


S. Bish, first with the Roche 


Agency and now flying MacManus colors. 


+ 
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NOTHER ghost of the past bumped into me at the show, 
none other than R. C. Cook, one of the pioneers of the 


Chicago Row, who used to handle Fiat, 


Cook is now manager of the 
fic signal which seems quite 


WASHINGTON SHOW 
ATTENDANCE MAY 
SET NEW RECORD 


Washington, Jan. 26.—Motor en- 
thusiasts of the nation’s capital this 
week are paying homage to the 


1931 automobile at the eleventh an- | 


nual show of the Washington Au- | 
tomotive Trade Association at the! 


Auditorium. 
On the basis of the 


tending the show since the opening | 
on Saturday night, conservative es- | shop equipment. 


eee nae 


crowds at- | 


Velie and King. 


falo, Detroit and Milwaukee. 


each instance, Willis has found, the | 


attendance was smaller than last 


| year, but in every instance there has 


been a greater number of prospects 
developed, out of which has come 


|more business than materialized in 


the shows of 1930. 


In other words, there have been 


| fewer sightseers and more buyers. 


| Mr. 


| 


automotive department of the! 
Filmascope Manufacturing Company, exhibiting a new traf- 


clever and useful. 


vorable reception of free wheeling 
on Pierce-Arrows and declared that 
this feature, combined 


|}advantages offered in the 1930 line, 


| ought 


| timates by show officials today were | 


that the attendance for the week 
| will aggregate 90,000 visitors, sur- 
year. The show will close next Sun- 
| day night. The attendance on Sun- 
| day broke all previous records, and 


passing the record of any previous| 


to produce improved 


ness. 


OAKLAND MAKES OREGON 


HEADQUARTERS PORTLAND 


Portland, Ore., Jan. 26 (UTPS) — | 


The Oakland Motor Car Company 


| will open new and enlarged head- 


| quarters here. 


was far in excess of that of the first | 


Sunday of last year’s show. 


150 different models of passenger 
cars, including sebans, phaetons, 
cars, including sedans, 
well as a comprehensive display of 
automotive services, accessories and 


There are exhibits of more than | 


phaetons, | 


The saving in time 
and shipping costs from the com- 


pany headquarters to points in the} 


to 
and 


Northwest caused the concern 
|give up its Seattle quarters 

move here. The company head- 
|quarters here will handle  on)\ 
| wholesale transactions for the Oak- 
land and Pontiac cars, according to 
G. R. Jones, zone manager. 


Balawin told of the most fa-/} 


' 
busi- | 


U.S. | 
PREDICTS STEADY GAINS | 
THROUGHOUT THIS YEAR 


| Detroit, Jan. 26 —Business 
ports for the* opening of 1931 fully 
justify predictions that there ‘will 
|be a Steady uptrend throughout the 
; year, according to L. M. Simpson, 
general sales manager of the United 
States Rubber Company's tire de- 
partment, Detroit. With a continu- 
ing uptrend, 1932 should be one of 
the most prosperous years business 
has known, he Said. Sales for the 
first two weeks of January are 
satisfactorily ahead of the corre- 
sponding period for 1930, and con- 
| Siderable new business has devel- 
oped and an increase has been 
noted in the replacement trade. 
Mr. Simpson, who has just re- 
| turned from a business trip through- 
out the country, expressed himself 
|optimistically regarding business 
trends generally, commenting par- 
the markedly notice- 
j}able confidence evident throughout 
the West and Pacific Coast. The 
| dealer organization has been much 
strengthened by the acquisition of 
several hundred large independent 
dealers, he said, characterizing this 
type of dealer as the backbone of 
the industry 

Steady employment is indicated 
by business conditions as they look 
now, said Mr. Simpson. 


re- 
| 


| ticularly on 


with other} 


|TO BUY 10 FORD CARS 
FOR COUNTY POLICE 
Hackensack, N. J., Jan. 26.—Mo- 
torization of the Bergen county 
| traffic police has been approved by 
the Bergen county board of free- 
holders. It instructeg William S. 
Moore, county purchasing agent, to 
secure ten new Ford automobiles 
for the use of the traffic police. The 
automobiles will replace to some ex- | 
tent the motorcycles now used by 
the traffic police. 


NEW DEALERSHIP FORMED 
Shreveport, La., Jan. 26 (UTPS) 
-The Kayser - Waller - Helm, Inc., 


| was organized here recently to take | 
over the Dodge and Plymouth deal-) 


ership at 228 North Market St 


|of which 


| cept for this one difference. 


| pany, 
|chairman of the board, W. H. Beal, 


|Frank Bender, 


9 ! 
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FREE-WHEELING TEST 
BY HUPP ATTRACTING 
ATTENTION AT SHOW 


Chicago, Hll., Jan. 26.—Simultan- 
eously with the opening of the 
Coliseum doors Saturday afternoon, 
two gleaming white automobiles 
sped away from the big building. 

They were two Hupmobile straight 
eights, starting out on the first com- 
parative test of free-wheeling ever 
staged in Chicago and Cook county. 
For seven days and nights these two 
cars, called the “White Ghosts,” will 
tour Chicago’s streets and boule- 
vards with accurate mechanical 
counting devices measuring the en- 
gine operation of the two cars, one 
is equipped with free 
wheeling and the other with a con- 
ventional transmission. 

These two eights are identical, ex- 
They 
are being driven together so that 


| the two cars will be operated under 


similar circumstances. 

The C. E. Gambill Motor Com- 
pany, Hupmobile distributor here, 
conceived this idea f or a _ public 
test of free wheeling. The two cars 
will continue their city-wide tour 
throughout the week. 


CORD HEADS LYCOMING 
BOARD; BEAL PRESIDENT 


Williamsport, Pa., Jan. 26—At a 
meeting of a of directors of 
the Lycoming anufacturing Com- 
E. L. Cord was re-elected 
president and general manager, and 
vice-president and 
assistant general manager. Beal 
succeeds J. H. McCormick, who re- 
signed January 13. 

Beal became associated with Ly- 
coming in 1919 as sales manager. 
In 1925 he was made secretary of 
the company; in 1927, vice-president 
and sales manager, and in 1930, vice- 
president and general manager. 

Bender has been with Lycoming 
for eighteen years, starting as a 
blueprint boy and working himself 
up to the present position. 
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DEPEND ON FEDERAL 


For GOOD BUSINESS In 1931 


1931 will be a good truck year—that’s admitted. The last bit of profit mileage in 
thousands of trucks has been used up. These trucks must now be replaced. Add to 
this the normal truck demand brought about by the improvement of business con- 


ditions in general and it’s apparent that the dealer who handles the right trucks 


will make money in 1931. 


Federal has a good name—a name respected everywhere. It has earned this name by 
consistently building good trucks for over 20 years. And Federal offers dealers greater 
opportunity because Federal makes the right truck for every need and purse. Worm 
and bevel drive — four- and six-wheel models—one- to eight-ton capacities — priced 
from $830 up. 


Dealers who seek greater sales possibilities are invited to come to Federal head- 


quarters at the Stevens Hotel during Chicago Show week and learn the full details 


of the Federal franchise. Also to see how Federal supports its dealers by aggressive 


advertising co-operation locally concentrated. 


FEDERAL MOTOR TRUCK COMPANY 


DETROIT, MICHIGAN 


5780 FEDERAL AVENUE 


Federal Exhibit at Federal Factory Branch, 
Michigan Avenue and 29th Street 


TRUCKS 


CABS AND BODIES 


a 
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AUTOMOTIVE ORDERS 
BRING STEEL PLANTS 


TO 49% CAPACITY | 


(Continued from Page 1) 
forecasts a substantial improvement 
to six weeks. In the 
has received book- 
from 


in from four 
past this maker 
ings in considerable 
Ford Motor Company. 

‘Price advances, placed into effect 
on some articles in the fourth quar- 
ter of 1930, are holding well, anc 
the market situation is not inauspi- 
cious for further increases when the 
volume of business gains. 

Two makers of steel sheets, of 
which a large proportion goes from 
this district to the Detroit automo- 
tive district, increased operations 
this week. Mahoning Valley Steel 
Company resumed operations at 75 
per cent. of capacity at its Niles 
plant after a period of idleness. 
This increase offset a decline in 
activity at Empire Steel Corpora- 
tion’s Falcon plant, where produc- 
tion is at 45 per cent., off 10 per 
cent. from last week. Two other 
Empire Steel plants, pending fur- 
ther improvement in steel demands 
from the automobile industry, the 
metal furniture industry and | 
important consumers of flat steels, 
remain idle. Such independent | 
manufacturers as Newton Steel | 
Company, continue operations un- 
changed from last week. Newton is 
at 70 per cent. on a schedule largely | 
built up by auto body orders from 
the Cleveland district. 

Sharon Steel Hoop Company, for | 
which strip and sheets are the prin- 
cipal products, reports operations | 
unchanged at 70 per cent. of cana- | 
city. The announcement of the 
company’s executives that the Low- 
ellville blast furnace will be relight- 
ed February 1 indicates further in- 
creases will soon be made in steel 
works operations and in sheet and | 
strip departments. Lighting of the 
Sharon Steel stack after a long idle 
period shows that a expansion in 
demands for the company’s flat 


volume 


Increases in plant 
automobile manufacturers has not 
been reflected by Youngstown mills 
in a spectacular manner. However, 
a gradual upturn is expected to con- 
tinue at least through the early 
months of 1931. 

Contemplated projects using large 
tonnages of pipe, particularly gas 
lines, apparently will bring pipe mill 
activity kack to normal profitable 
operations during 1931, somewhat 
earlier than the extremely cautious 
views expressed by leading steel 
---mnufacturers at the  beginnig of 
the year indicated. 

Carnegie Steel Company, United 
States Steel Corporation subsidiary, 
reports 50 per cent. operations as for 
the last three weeks while the 
Youngstown Sheet and Tube Com- 
pany reports operations again at 
that same level. Steel fabricators 
such as Trusccn Steel Company, at 
60 per cent., ar7d General Fireproof- 
ing Company,at 70 per cent. show 
activity little unchanged from last 
week 
BOSTON SHOW SALES 

TOTAL OVER $700,000 

Boston, Mas., Jan. 26.—The past 
week has seen visitors at the Boston 
Automobile Show not only from all 
parts of New England, but from 
many distant parts of the country. 
The optimistic feeling shown by 
these visitors about the future of 
the motor car business has en- 
couraged the dealers and salesmen 
to greater efforts. Sales for the 
week at the show reported indicate 
a volume of over $700,000 worth of 
/usiness done on the floor, to say 
nothing of hundreds of prospects 
uncovered 


Classified 
Advertising 


Classified Rates 5c Per Word 





AGENTS WANTED 


AGENTS wanted for the new 
plug Ready February 1! Re- 
firing in engine at a glance Ter- 
going fast. Write today. Yale Mfg. 
3cox 777, Phila., Pa, 


TELOFLASH 
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steels is expected to develop shortly. | 
schedules of | 
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a Show Events 


Tuesday, Jan. 2 


10.00 a. m.—Diameond T Motor Car Company “open 
house” 
10.30 a, m.—National 
tion meeting 
12.00 noon—Auburn meeting and luncheon..Stevens 
p.m.—Packard dealer luncheon... 
1.00 p. m.—Graham-Paige dealer luncheon, 


12.15 
1.00 p.m 
1.30 p. 
2.00 p. 
6.30 p. 


6.30 p. 


Wedne sider, J: 


.10.00 a.m.—Packard dealer meeting... 
"10.00 a.m.—National Motor Truck 
Association meeting, 


.—Hupmobile dealer luncheon... 
m.—National Automobile Dealers’ 

tion meeting 
m.—Federal Truck distributor meeting, 


m.—National Automobile Dealers’ 
tion annual banquet..... Palmer House 
m.—Federal Truck distributor banquet, 


. Blackstone 
Manufacturers’ 


401 N. Ogden Ave., and Blackstone 

933 W. Washington Blvd. 
Automobile Dealers’ Associa- 
Palmer House 


. Blackstone 


2215 S. Michigan Ave. 





. Stevens 
Associa- 
Palmer House 


Stevens 
Associa- 


Stevens 


Jan. 28. .10.00 a. m.—National Automobile Chamber of Com- 
merce directors’ meeting 

10.00 a. m.—Diamond T Motor Car Company “open 
house” 

12.30 p. m.—Marmon dealer luncheon. Palmer House 
1.00 p.m.—Hupmobile dealer luncheon... 


Stevens 
33 W. Washington Blvd. 


. Stevens 


6.30 p. m.—Oldsmobile annual dealer dinner, 


6.30 p. m.—Chevrolet dealer dinner. 
m.—Diamond T. Motor Car Company “open 


house” 
1.00 p. m.—Hupmobile dealer luncheon... 


Thursdey, Jan.29 ., .10.00 a. 


Congress 
.Palmer House 
933 W. Washington Blvd. 
.Stevens 


6.30 p. m.—Willys-Overland meeting and dinner, 


INDUSTRIAL SITUATION 
IN INDIANA IMPROVES 


(Continued from Page 1) 


same week of 1930. The company | 
has played a leading part in the | 


development of the new free-wheel- | 


ing transmissions and is engaged in 
production of these parts at present. | 
The firm also has large Ford con- 
tracts. 

Other automotive plants in 
state reporting improvement 


the | 


in- | 


Palmer House 


| automobile 


persons are on the pay roll, amount- 
| ing to $150,000 a month. Daily pro- 
| duction was placed at 2,600 sets. 
rc a months idleness was end- 
by the Amos-Thompson veneer 
ay the Edinburg Cabinet Com- 
pany when operations were resumed 
| last week. 

A total of 7,723 persons was re-| 
| ported in employment at the various 
industries of Muncie, showing an in- | 
crease of 1,426 in the last two 
; months. 


DIAMOND T DEALERS 
GATHER AT SHOW 


| 
| 
| 
} 
| 
i 


cluded those of the Auburn Auto- | 


mobile Company at Auburn, where 
250 and 300 men were re- | 
cently restored to the pay roll, and | 
plans to increase the production of 
the Graham-Paige body plant at 
Evansville to 175 units daily will} 
bring about the re-employment of 
fifty workmen. 

At Anderson 
plant, 
has taken on more of its employees 
until 900 are working five and one- 
half days a week. The Delco-Remy 
Corporation, employing 6,000 
sons here, reports prospects favor- 
able for increasing schedules in 
February. The same also will ap- 
ply to the Muncie and Indianapolis 
plants of this General Motors divi- 
sion, it was understood. 

The large plant of the Ames 
Shovel and Tool Company of An- 


the 


derson was reported again operating | 


five days a week at near normal 
capacity. Fibre Container plants 
report spring orders for boxes call 
for more hours and more employees 
by February 1, while at the Nichol- 
son File plant operations are near 
the seasonal average, and the Na- 
tional Tile plant, employing more 
than 1,000 persons, forecasts steady 
operations. 

From Elwood word is received 
that operations of the American 
Sheet and Tinplate Company plant 
will be increased from 50 to 60 per 
cent. this week. 

Construction of a $200,000 three- 
story and basement garage at Fort 
Wayne will be 
February by an 
tractor, it was 
employment for 
number of persons. 
will accommodate three hundred 
cars in storage when completed. 

Booking of orders by 
firms for expenditures of more than 
a quarter million dollars was re- 
ported during the week, the bulk of 
business resulting from the Jan- 

furniture shows at Chicago by 
three Peru companies. 

An order for $50,000 worth of en- 
has been received by the 
Company, manu- 
facturers of Diesel engines at Co- 
lumbus. The Diesels, it was said, will 
be used on a new municipal fire- 
boat operated by the city of Port- 
land, Me. 

Employment reached the highest 
point in history at the plant of the 
United States Radio and Television 
Corporation at Marion, where 1,100 


Indianapolis con- 
learned, providing 
a considerable 


Guide Lamp} 
a division of General Motors, | 


per | 


started the first of | 


The building | 


Hoosier | 


| the 


;} ences he was able to point to even 


| are putting new desire and readi- 


|Chicago sales forces is still 
| talked of here in the trade. 


| has, 


Trade Meetings Under — 


Way at Chicago Today 


(Continued from Page 1) 


ing the center of the stage, with to- | 
morrow perhaps the must active day | 
of all. | 

Samuel A. Miles, manager of the| 
National Automobile Shows, is in a| 
most happy frame of mind. For one | 
thing, he has just received reports | 
of the industry leaders telling of | 
highly satisfactory sales results at} 
New York national show three 
weeks ago. On topo f their experi- | 
immediate developments, 
a most successful first two 


more 
namely, 


| days from the standpoint of attend- | 
ance at the Chicago event, 


$t is only necessary to circulate 
among thé various exhibits and hear 


| the salesmen handle prospects to ap- | 
| preciate that they are well carrying 


out the admonition of factory execu- | 


er officials to throw their selling | 
efforts “in high” this year. Their 
enthusiasm is everywhere apparent. 
And it is no exaggeration to say 
that these salesmen at the shrow 


ness to buy into their prospects. 

It is apparent also that the crowds 
who are flocking to see the new 
creations recognize in 
unequaled values. 
claimed by 


them hitherto 
performance and Style 
their manufacturers. 
The annual pre-show gathering of | 
being 
This 
event, which was held Friday night, 
it is declared, secured great 


MILLER COMMENDS 
UNIFORM TIME FOR 
NEW CAR OFFERINGS 


(Continued from Page 1) 


| provements made by the industry, 


(Continued from Page 1) 


be indicated by the fact that it is 

being shown in three styles, one a! 
| de luxe model, fitted with panel body | 

in ivory, another the standard mod- 
|el, and the third a long wheel base 
| model. 

The Diamond T Motor Car Com- 
pany is “telling the world” more 
about its new one-tonner by mount- 
ing a chassis of this type upon one 
of its larger models and parading 
the exhibition about the streets, par- 
ticularly in crowded portions of the 
city. 

Other 
branch 


in the 
are the 1!.-ton, 
2-ton, 2'2-ton bevel gear, 2'.-ton 
double reduction, and 3-ton types, 
all being presented in chassis and 
cab style. Every truck on the floor 
is equipped with pneumatic tires. 

Coincident with the holding of 
this exhibit, it was announced today 
that B. P. Bates, formerly Chicago 
branch manager, has been named as 
manager of the Chicago corpora- 
tion sales division. Mr. Bates, is 
succeeded by C. A. Johnson, Jr., 
assistant branch manager and as- 
sociated with the company for the 
past eleven years. 

During the run of the special ex- 
hibit, owners and operators have 
been invited to attend and view the 
new product of the company, with 
next Saturday set aside as “Chi- 
cago Day,’ when the dealers will 
have departed to thier respective 
cities. President C. A. Tilt and 
Vice-President E. J. Bush are 
scheduled for talks during the 
“open house” week of the company. 


WHEEL PARTS ABSORBS 
OUTPUT OF HUB CAPS 


Chicago, Jan. 26—Wheel Parts 
and Manufacturing Company an- 
nounces that negotiations have been 
completed whereby it has taken 
over the entire output of replace- 
ment hub caps made by the Amer- 
ican Specialty Company, Barton, 
Wis 

Over 100 different numbers, in- 
cluding wire wheel chromium plated 
caps, now constitute the line of Na- 
tional hub caps. These caps make 
a logical addition to the National 
wheel parts line, which also in- 
cludes replacement rim parts, wheel 
parts, spokes for wire wheels, de- 
mountable rims and tire carriers, 


models shown 
display 
9 


| even 


| as well as other major issues. 


“We are mighty proud of our 1931 
cars and trucks—all having more} 
than 100 improvements making for 
greater performance, beauty, 
and durability than ever 
higher quality 
reduced 


comfort 
offered in the past; 
throughout at greatly 
prices. Our line covers the price 
field where 91 per cent. of all sales 
are made. Manufacturers and com- 
petitive dealers have stated that 
this program of Willys-Overland is 
one of the greatest forward steps 
ever made in the indlustry. It is a 
real contribution to the prosperity 
of all Willys-Overland dealers. 

“So much for our new product. A 
prief sketch of the economic im- 
provements made by the automobile 
industry might be interesting, -be- 
cauSe such a large percentage of all 
men and women gainfully employed 
depend upon this industry, 

“In 1928 there were produced in 
the United States and Canada 
4,600,000 cars and trucks, in 1929, 
5,600,000, and in 1930, 3,500,000. I 
consider that a normal average pro- 
duction should be 4,500,000. The 
direct cause of the very poor year 


jin 1930 was the unreasonable pro- 


duction in 1929. I say unreasonable 
advisedly, because there was not a 
retail demand for that volume. 
“Practically all manufacturers 
have determined upon policies that 
will place operations on a sounder 
basis than has ever obtained in the 
past. The old practice of forced 
production and forced selling is a 
thing of the past. This will mean 
greater stabilization in the industry 
as a whole—more uniform employ- 
ment throughout the year and the 
greatest assurance of dealer profits 
that can be afforded. 
“Manufacturers have gone 
further. They offer greater 
than ever thought possible. 


still 
values 
They 


| offer most attractive contract terms 


to their dealers. Bankers and others | 
not familiar with manufacturer and | 
dealer selatiene as they exist today 
should study this phase of the auto 
buSiness and be convinced of the 
fairness shown. 

“Recently manufacturers have sig- 
nified their willingness to confine 
all model changes to the last two 
months of the year, thereby avoid- 
ing the old model clean-ups that in 


| the past have started in May and 


June and continued throughout the 


Franklin, 


| ucts 


the Chicago 
| Coliseum 


results in creating new aggressive- 


;}ness and a vastly improved morale 


among salesmen 
city. 

Getting back to Mr. Miles and 
letters he so proudly displayed, these 
came from such men as E. L. Cord 
of Auburn; H. W. Peters of Pack- 
ard, H. T. Ames of Duesenberg, M. 
|L. Barry of Oldsmobile, T. C. Hux- 
ley of Diamond, T. K. C. Haven of 
C. H. Bliss of Nash, C. 
Alfred Compbell of Stutz, Elijah C. 
Paxson of Reo, J. C. Chick of Cad- 
illac, Nicholas Moore of Marmon, 


throughout the 


| Dubois Young of Hupp, and F. L. 


Wiethoff of Willys-Overland. 

Most of the executives mentioned 
added that they look for even more 
favorable results from the Chicago 


| tives as well as distributor and deal- show. Judging by th interest being 


shown in all quarters, along with 
praise for the cars and other prod- 
on exhibit, the consensus 
among show gowers is that the dec- 
orative scheme is quite the most at- 
tractive and expressive ever seen at 
national show. The 
seems a more intimate 
place than before, with its lowered 
roof and around the side walls a 
large number of captioned illustra- 
tions telling the achievements of 
the automobile industry, particular- 
ly its position as an employer of 
labor and user of materials. 

In other words the industry’s posi- 
tion as a buyer rather than a seller 
is emphasized through the medium 
of the decorative scheme. 


remainder of the year. Clean-ups 


| have been a great curSe to the in- 
| dustry. 


Even those companies who 
had no clean-up programs in mid- 
year have been forced to authorize 
trading allowances and all this has 
upset the retail market during the 
summer and fall, which should be 
good selling periods. This change 
will mean more than can be esti- 
mated in gaining public confidence 
and in dealer stability and profits.” 


WILLYS-OVERLAND 


DISPLAYS ATTRACT 
ATTENTION AT SHOW 


Jan, 26.—Exhibits 
both passenger and commercial 
cars on the Willys and Willys- 
Knight chassis are occupying con- 
siderable space and attracting much 
comment at the automobile show. 

On view in the passenger car 
booth of Willys-Overland, Inc., are 
the Willys 6-97 six-window sedan, 
the Willys 6-97 club sedan, the 
Willys 6-98 de luxe sedan, the Willys 
8-80 de luxe victoria coupe and the 
Willys-Knight 66-D de luxe sedan, 
In other words, there are four 
Willys models and one Willys- 
Knight. 

In another part of the Coliseum, 
where commercial vehicles are as- 
sembled, the Willys-Overland fac- 
tory has chosen for display four 
Willys commercial cars; namely, the 
C-113 model with cabin pickup 
body, the same chassis with panel 
body, as well as the 6C-13 cab com- 
bination and the same model with 
a Straight stake type of mounting 


DURANT STEPPING 
PRODUCTION UP 
FOR FEBRUARY 


(Continued from Page 1) 


Chicago, of 


from a conservative standpoint in 
view of the belief that the automo- 
bile industry will lead the nation 
out of its slump. The Durant deal- 
ers, according to Mr. Alger, are en- 
| thusiastic over the new 1931 line of 
cars, praising especially the folding 
front seat feature. Retail sales dur- 
ing the show have thus far been en- 
tirely satisfactory, three having been 
closed at the Coliseum on the first 
day. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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‘Problem of Tire and Rim 


(Continued from Page 8) 


combinations among wheel manu- 
facturers. Consequently the stage is 
set for further adoption of the drop- 
center rim in conjunction with the 
wire wheel. 

Although experimental standards 
for passenger car drop-center rims 
were set up by the Tire and Rim 
Association in 1925, and numerous 
alterations in the principal cimen- 
sions have been made since that 
time, none has provoked such wide- 
spread disagreement the adop- 
tion of a standard well depth. Fig. 2 
shows the latest recommended prac- 
tices adopted in July, 1930. They 
feature an appreciable shallowing 
of the drop-center portions. Previ- 
ous stancards are indicated by the 
dash-line contours. Optional con- 
tours for the corners of the well 
bottoms have also been adopted to 
facilitate mounting two adjacent 
sizes of drop center rims on the 
same felloe to permit the use of the 
same wheel with different rim and 
tire sizes. 

In the design of the bead for the 


as 


AUTOMOBILES 


;drop-center rim straight-side tire, 
'it appears to be good practice to 
|effect a compromise to afford some 
| bead compression, some rubber at 
the toe, and still provide reasonably 
Satisfactory ease in mounting .on 
both drop-center and flat base rims 
Good tire and tube service may 
; readily be sacrificed to easy as well 
as difficult mounting. Satisfactory 
tire service depends on a nice ad- 
justment of rim dimensions and 
tire constructions, 

At present there are differences 
in methods of application, bead con- 
struction and diameters, and rim 
depths and profiles. Uniformity is 
highly desirable and steps are be- 
ing taken to set up a Standard prac- 
tice for mounting and demounting 
drop-center-rim tires. 

Here the author discussed meth- 
ods of mounting and demounting 
tires. 

Improvements in the manufac- 
ture of wire wheels have convinced 
some car manufacturers that the 
use of rubber strips is unnecessary 
when care is exercised in removing 
metal burrs from the spoke heads. 


TRUCKS 


However, for wood wheels using 
drop-center rims this step is con- 
Sidered questionable. 

The decrease in wheel diameters 
} makes almost a necessity the adop- 
ition of side-valve or angle t 
stems, as is the British practice 
rather than to continue with 
vertical type valve. The side valve 
in addition to its 


vpe 


convenience for 
tire inflation offers the probabilits 
that all tubes for drop-center rims 
can be equipped with the same type 
and length of valve stem. British 
experience with the side type re 
cords little tube trouble, due to the 
valve Stem pulling out. The Ameri- 
can Tire and Rim Association 
up standards, December, 1930, to 
provide lateral location and dimen- 
sions, when desirable, for these rims 
The Motor Wheel Corporation has 
developed and is manufacturing a 
semi-drop base-split rim, which is 
said to combine the advanatges of 
the full drop-center rim without its 
disadvantages. See two lower sec- 
tions, Fig. 2. This rim is demount- 
able at the felloe, estimated to cost 
less and to provide a more satisfac- 
tory assembly on the felloe than a 
full Grop-center rim demountable as 
the felloe. The drop in the rim base 
of the semi-drop type facilitates the 
collapse of the rim and the assem- 
bly of the tire. Relative weights of 


STATIONARY ENGINES 


TRACTORS 


the two types of rims favor the} 
modified type as regards lightness. 

There is a trend toward the drop- 
center type of rim. Among the ad- 
vantages claimed for this type over 
corresponding flat-base types are 
air yolume without increase 
in weight or greater car and 
tire stability and a better balanced 
and truer running rim and does 
away t squeaky and leaky 
flanges and gives the appearance of 
using the next-size-larger tire. 

Among the disadvantages 
vanced are difficulty of mounting 
six-ply tires with side walls and 
be stiff and heavy 
the tire; mounting 


loroer 
iarser 


cost, 


ad- 


beads that 
enough o 
les as rim 

of tubes due to valve 

oxut when tires go flat, 
s tearing of tubes by the 
car deceleration with 


must 


hold 


the viewpoint of increased 

vice, rim-flange heights are 

fered more important than rim 
width. 

The two factors which will decide 
between the drop-center and flat- 
pes are whether an improve- 
ment has been accomplished in ap- 
plying and demounting the former 
type as compared with the flat- 
base type, and the service and safety 
of the drop-center tire itself 


Jase f 


LL AUTO-LITE Kourrren 


The engines that perform a large share of the world’s mechan- 


ical work are equipped with Auto-Lite. Builders of tractors, 


trucks, buses, motor boats, construction engines, automobiles, 


stationary engines, fire trucks, and many other kinds of engines 


know that Auto-Lite electrical equipment is dependable and 


trouble-free for the life of the machine. 


Auto-Lite’s world-wide reputation for dependable efficiency has 


grown out of a twenty-year-old policy of using only the finest 


quality and workmanship in electrical starting, lighting and 


ignition systems. 


THE ELECTRIC AUTO-LITE COMPANY, TOLEDO, OHIO 


| 


——aN See 


Lit 


Starting, lighting Elgnition 


oN 


diameters decrease; | ' 


Confidence 


Since the earliest days 
of automobile and 
truck manufacture, 
customers have been 
satisfied to know that 
there was a “Con- 
tinental Engine” un- 


der the hood. 


Today this confi- 
dence is stronger 
than ever—and Con- 
tinental’s position in 


is 


the gasoline power 
field is constantly 
strengthened by 
more and more 
manufacturers and 
consumers who de- 
mand economy, effi- 
ciency and perform- 
ance in gasoline 
engines. 

CONTINENTAL MOTORS 

CORPORATION 


Offices: Detroit, Michigan, U. §. A. 


Factories: Detroit and Muskegon 


fontinental 
Fngines 
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EXTRA PROFIT 
OPPORTUNITY WITH NEW 


WILLYS SIX. 


TRUCKS 


Chassis, Cab and Stake Body, complete as shown, $780 
Inside body measurement, 108 inches long, 79 inches wide; stakes 32 inches and 42 inches high 


members; 113-inch wheelbase; extra wide tread, 58% 


, new Willys Truck line is a valuable and prof- 


itable part of the Willys-Overland franchise ... Priced inches; four hydraulic shock eliminators; 5-inch 


to meet competition, built to beat competition ... The balloon tires . . . Willys Six Truck bodies are larger 


Willys Six 114-Ton Truck has a 65-horsepower motor and more distinctive ... Every body is mounted 
' I ’ 


4-speed transmission, full force-feed lubrication, float- and shipped with the chassis as a complete unit. 


ing type oil suction, full floating rear axle, large duo- ... There is a body type for every business need 


servo 4-wheel brakes; dual rear wheels extra . . . The .. . Aggressive Dealers are digging into this profit- 


new Willys Six 4-Ton Delivery Chassis has a deep able market. Write or wire for franchise particulars. 


double-drop frame, held rigid by five heavy cross WILLYS-OVERLAND, INC., TOLEDO, OHIO 


11,-Ton 
Chassis 


"Oo 


1,-Ton 
Chassis 


ob ¢) eD 
; All prices f. o. b. 
Toledo, Ohio 


Chassis and Cab, $495. With Pick-Up or Open Express Body, $522 Chassis and De Luxe Sedan Panel Delivery Body, $645. Smart appearance, Inside 
Inside body measurements, 66 inches long, 45 inches wide, 1114 inch sides 2 body measurements, 72 inches long, 4634 inches wide at floor, 52 inches wide at belt. 


COMMERCIAL UNITS ON DISPLAY AT COLISEUM, HOTEL SHERMAN LOBBY, AND THOS. J. HAY, ING. 
WILLYS-OVERLAND HEADQUARTERS DURING SHOW, PALMER HOUSE 





